Trad,

Overview

Trad iis a solution for trading business.

It covers most of the processes of any trading business like

Brand Maintenance

Product Information

Target Customers

Follow-up of Target Customers through emails & samples

Current Customer Information

Current Orders-in-hand processing

Vendors

Vendors update on status of consignments

Document generation like Quotation, Orders, Purchase Order, Invoice & Packing list
Commission calculation & payments

Payment Process — Pay Bills of Vendors & Receive Payment from Customer
Debit & Credit Note generation & Settlements

Profit Calculation

Account Ledgers

Sales Charts Brand-wise, Region-wise, Category-wise, Country-wise
Company Staff maintenance

Division of departments between company staff

Auto-email for every process between Admin, Customer & Vendor

Consignment Label generation with Barcodes
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Here we are providing some brief information regarding programs & utilities

Product Information

Code: Pack Qty: Unit Weight:
0 0.000

Description: Weight: Met Weight:
0.000 0.000

Packing Length(in cm): Min Qty: Inner Qty:

0.0 0 0

Breadth(in cm): EAN #: Group:

0.0

Height{in cm): UPC #: Category:

0.0

Size : Brand:

Vendor: Label Highlight Colour:

In Trad iproducts’ information user can define

Code, Description, Pack Quantity, Gross Weight of packet, Unit weight of product,

Net weight of product, Packing Dimension (Length, Breadth, & Height),

Minimum Order Quantity, Inner Quantity, EAN #, UPC #, Group, Category, Brand & Vendor

At the time of product information added or updated Trad igenerates Inner Sticker, Unit

Sticker, & Master Sticker for further usage in packing labels.

According to the Dimensions of packet, Net weight, Gross weight & Pack quantity packing list
is simultaneously generated with Order booking & Invoice generation.
Purchase Order for in-hand orders are generated on the basis of Vendor defined at product

information.
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Additional Features of Product Information
a) Export all information in Microsoft ®Excel
b) PDF Catalogue of Products
¢) Inner, Master, Unit Stickers of Products in PDF
d) CBM Calculator in Microsoft ®Excel Format
e) Product Images & Documents

i) Product® Image

ii) Product Packaging Front

iii) Product Packaging Back

iv) Unique featuresdimages

v) Productd Backing

vi) User® Guides

f) Product can be filtered by any related data like code, description, vendor etc.
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Target Customers

Customer:

Address:

City:
State:
Zip Code:
Country:
Phone:
Fax:
Website:
Status:
Source:

Region:

(3]

Update Clos

In Trad iTarget Customerso Information we can add Customer Name, Address, City, State,

Zip code, Country, Phone, Fax, Website, Status, Source, & Region.
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Additional Features in Target Customer Information

Brands | Category Market Seament | Profile Motes

a) Brands Assigning feature

b) Category Assigning feature

¢) Market Segment Assigning feature

d) User can print customera profile in PDF

e) User can view customer communication through email history it shows the
promotional or follow-up emails.

f) User can add notes as per the requirement they can be the current action or plan of
future to communicate.

g) User can filter target customers on the basis of brands assigned; category assigned,

hame, country etc.
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Customer Information

Customer:

Address:

City:

State:

Zip Code:
Country:
Phone:

Fax:

Website:
Region:
Payment Terms:
Commission To:
Courier #:

[] Commission Agent

Update Close
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In Trad iCustomersdinformation we can add Customer Name, Address, City, State, Zip code,

Country, Phone, Fax, Website, Region, Payment Terms , Commission To, & Courier #.

By defining customer region we can get several analytical reports by region statistics.
Customera payment terms used to calculate the due date of Invoices.
Similarly to automate the commission system we can define the commission to (party) in

customer information, it helps to calculate and generate commission automatically.

Additional Features in Customer Information

Brands | Category Market Seament | Profile Motes

a) Brands Assigning feature

b) Category Assigning feature

¢) Market Segment Assigning feature

d) User can print customera profile in PDF

e) User can view customer communication through email history it shows the
promotional or follow-up emails.

f) User can add notes as per the requirement they can be the current action or plan of

future to communicate.

User can filter customers on the basis of brands assigned; category assigned, name, country

etc.
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Contact Management

In Trad iwe can manage our customerd contact.

Every contact has rights to login and check

a) Product details

b) Order-in-hand status

¢) Invoice status

d) Download files

e) Send larger files

f) Change Password

We can also define single contact to multiple customer. Contact can have multiple
departments. Department-wise main contact option is also present to make communication
more clear.

There is an option to divide brands & category between contacts. It help us to send the

relevant document to particular contacté email address.

Title:  First Name: Last Name:
Job Title:

Email:

Fhone:

Fax:

[] Customer main contact

Update Close
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Vendor Information

Vendor:

Address:

City:
State:

Zip code:
Country:
Phone:

Fax:
Website:
Credit Days:
]

FOB point:
Lead Time:

0
Payment Terms:

Update Close

In Trad iVendorso Information we can add Vendor Name, Address, City, State, Zip code,
Country, Phone, Fax, Website, Credit Days, FOB Point, Lead Time , & Payment Terms .
Credit Days are used to calculate due dates of documents and Lead time for calculate the

expected date of dispatch consignments.

Trad i ¢ Solutionfor Trading BusinedBy:T S SolutionBrivate Limited Page9




Trad,

Current Order-in-hand processing

Through Trad i we can book orders, any order can have following status

a) Standing & Editable
On this stage user can delete, confirm, or edit order.
On deletion we send confirmation to our customer and vendor for cancellation of
order.
If user edits this order than it will became fiRevised Order fi and its confirmation is
also send to customer and vendor with changed information
On click of ficonfirm i the order changes its status from Standing & editable to

fiPending for ship date order i

Emall | pejete | Confirm | Edit | B2dna | Packing | o

Order | —— = List Labe

b) Pending for Ship date orders
On this stage user cana delete order.
if the user edits this order than it will became fiRevised Order fiand its confirmation is
also send to customer and vendor with changed information
On click of rShipping Date i user can add expected shipping date and then this order

will come to fiProcessed stage i

Emazil Shipping . | Packing | Packing .
Order Date Edit List Label | ——
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¢) Processed Orders
On this stage user cana delete order.
if the user edits this order than it will became fiRevised Order fiand its confirmation is
also send to customer and vendor with changed information
On click of fUpload B/L ii user can finally convert any order to invoice. And its

respective purchase orders will be converted into bill and closed

Email | Upload .| Packing | Packing ___ | Shipping
Order B/L Edit List Label S Date

Additional Features in Order processing

a) we can combine different orders of same customer for combine shipment
b) combined order can be separated again as per the requirement

¢) Order booking also generated the commission of commission agent

d) once the order converted into invoice the commission became pending to pay
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Basic Programs A Getting Started

Getting Started = | Customers Vendors  Market
ompany Information

ontact Details

% B i I |

General Settings
Door Cylinder Settings 3
Images & Documents 2

r Customer Product Code

1
[1=]

nter Customer Door cylinder's product code

oomom
(1]

ustomer-wise product stickers
Auto Email Formats
Distribution Email Formats
Email Company Profile
Opening Balance

ank Charges

[ T = = I

hippea Via

Assign Shipped Via to customer shipping location

f Company Information — user can set the details of the company, which will be printed
over the documents.
1 Contact Details — this program helps admin to create staff details and assign
departments.
1 General Settings — this link consists of several programs which includes
o City
o State
o Port
o Country
0 Region
o Area

o Containers
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o Country-wise maximum weight allowed
o Brand

o Category

o Group

o PaymentTerms

o Department

o Price Level

o Vendor Contacts

o Source

o Customer Contacts

o Currency

o Market Segment

o Minimum Order Value

o Combine Country Shipment Exceptions
o Credit Reasons

o Debit Reasons

f Door Cylinder Section — from here user can define specific feature of Door Cylinder
products

! Images & Documents — a master set of images & documents which can be applied to
products by brand and category

1 Enter Customer Product Codes — user can maintain customer product codes against
our product code, which can be printed over documents

1 Customer-wise product stickers — many times customer asks for customized sticker on
shipment, so we can add the custom stickers here and use them further
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{1 Auto Email Formats — User can define the pattern of each and every email. With data
merging options. It results a form of personalized email to contact. They are system-
defined user cannot add formats.

1 Distribution email formats — Here user can add own formats of email to send to
contacts for promotion or information purpose

{1 Email Company Profile — For information/data verification, user can send the PDF of
company profile to contact.

! Opening Balances — when system gets started user needs to enter opening balances
of ledgers, so this program helps any user to add the opening balance.

1 Bank Charges — Itis a separate program from here user can enter the bank charges for
account purpose.

1 Shipped Via — Most of the consignments have similar shipped via details, so user can
maintain master data of shipped via which can be used later

f Assign Shipped Via to Customer Shipping Location — it is a utility to assign shipped

via to customers shipping location
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Basic Programs A Marketing

arketing = | Products ~  Pricing -
Target Custome
Print Address Label
Vendor Address Label
Distribution Emails
Distribution Emails Log
Product Catalogue Export & Email
Quotation

1 Target Customers — User can maintain a list of target customers, this program helps
user to get in touch with customers fast.

f Print Address Label — A utility to print address label for target customers for sampling
purpose.

f Vendor Address Label — A utility to print address label for vendors

9 Distribution emails — Itis a program which helps user to send promotional emails in
the form of sets. Similar email can send to multiple contacts without using bulk emails
system. We send individual emails with data merging.

f Distribution email Log — User can view the log of distribution emails.

f Product Catalogue Export & Email — When we have large number of products, it helps
user to send the product catalogue to recipients with server process. Means request of
catalogue send to server and user is free for other works, server will itself prepare the
catalogue and send to define customers.

! Quotation — From here any user can create, edit, print, or email quotation easily.
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Basic Programs A Products

Products = | Pricing -
General Products

Door Cylinders

Assign Sub-Ttems

1 General Products — User can create, modify or delete product information, by the help
of this program

{1 Door Cylinders — It is a separate program to define door cylinder section products

f Sub Items — This program helps user to define any type of Sub-items, accessories,
additional parts of products. And there is also an option available to define vendor and
its costing to the sub-part.
When we books an order for product which have sub-items define, we generates an
additional Purchase order for sub-items to defined vendors.
And the sub-items vendors needs to supply the goods to main vendor of that product

1 Assign Sub-Items — user can assign same sub-items to multiple products
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Basic Programs A Pricing

1 Set General Product Prices — User can set product prices up to five levels. And Trad i
allows user to assign the price level of customer. It makes the process easy.
1 Set Door Cylinder Prices — it [

1'[ —

wise

1 - Trad
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